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* Please keep your video off and mike on mute

* Please select your language preference (German channel has
Georgian translation)

* Please be prepared to answer a few short questions

* Please type any questions you have into the message chat, stating
who you are and from which organisation

* Please note that the event will be recorded
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Practice Transformation — Paul Thompson (10 minutes)

How to Digitalize Your Practice — Martin de Bie (45 minutes)

SMP Pacesetters Embracing Technology — Paul Thompson (10 minutes)

Questions and Answers (Q&A) (15 minutes)

Closing Remarks (5 minutes)

Reading



Opening Remarks @

* More than ever before the SMP (Small and Medium Sized Practice)
IS the trusted adviser to smaller businesses, and the Covid-19 crisis
Is a call to arms for smaller accountancy firms to transform further.
Digital transformation of SMPs is key to accelerating the pace of
change, ensuring durability, and driving better understanding of
client needs.”

* “The pandemic has, in fact, accelerated digital adoption in areas
such as e-commerce (for reaching clients) and remote working (for
reaching staff) that relate directly to maintaining operations.”

COVID-19 - the SMP's road to recovery, ACCA



https://www.saras.gov.ge/Content/files/Covid-19-Geo-Final.pdf

Practice Transformation - Introduction

Practice Transformation Action Plan — A Road
Map to the Future PRACTCE TRANSFORMATION

« Embrace Change

 Leverage Technology

* Focus on Talent Management

* Evolve the Firm Operating Model and Build

. . A ROADMAP TO
Advisory Services THE FUTURE

Practice Transformation Action Plan — A Roadmap to the Future
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http://gfpaa.ge/site/files/gamocemebi/Praqt.transf.Ifac.pdf

Practice Transformation - Adopt & Embed Technology |

1. Conduct an Environmental Scan

2. Align with the Long-Term Strategy & Formulate a
Realistic Implementation Plan

3. Adopt the Cloud
4. Involve Clients in Technology Decisions

5. ldentify and Support an Internal Technology
Champion




Practice Transformation - Leverage Technology |

 Embracing technology critical to

Improve practice efficiencies
Enhance service delivery
Motivate staff

Expand services

 Requires

Continuous investment
Discussion with other firms and clients

Cloud technology
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Practice Transformation - Leverage Technology I

 Successful adoption &
implementation involves

A coordinated approach and strategic
plan

Internal champions

Procedures being designed and
enforced

Ongoing training for staff at all levels

40Years

EEEEEEEEEEEE
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Martin de Bie

Advisor new technology &
cross industry innovation




Digital Transformation Isn’t Easy It’s a Strategy

lr WAYS HOW TD

liigital Firm

How to change your accou firm
to remain competitive : @ Use of Cloud

Use the power of cloud
technology. It provides various
features like team collaboration,
remote access, reduced IT
maintenance, device
independence and a lot more,
which can increase your
productivity at a gradual rate.

(©)

© Available 26x7

Use of mobile has almost
removed the communication
gaps. Being available (using
smartphone or another portable
device) for clients and team
members even when you are not
in the office enhances
reachability. It keeps the
operations go on, uninterrupted.

© Presence on Social
Media Platforms

Social media platforms like LinkedIn,
Facebook, and Twitter can help you
to connect with your clients or
like-minded people, and also will
serve you as a way to promote and
brand yourself in the industry.

&)

© Data Security

Data security is an essential concern for
accountants. As digital technologies
protect the data better, you should
choose that as well. The choice of
accounting technologies (such as
accounting software, cloud service, etc.)
should rely on the level of protection
they can offer.

vy
/IghRNELL

Source https://www.amazon.com/Digital-Firm-change-accounting-competitive-ebook/dp/B07D4R7M6H



https://www.amazon.com/Digital-Firm-change-accounting-competitive-ebook/dp/B07D4R7M6H

Digital Strategy is a Well Thought Process

EXHIBIT 1 | The Five Rules of Digital Strategy

Set your digital
ambition high

Assess the strategic impact What will move the needle?

of digital

How will it affect your customers
and value chain?

DIGITAL
STRATEGY

Place big bets

What are the highest value
use cases?

Build new strategic muscles
How do capabilities and culture need to change?

Source: BCG analysis.

Source https://www.bcg.com/publications/2019/five-rules-digital-strategy

Manage
transformation
actively

How should
we adapt?

HOow
WHAT

Source: Simon Sinek, Inc.


https://www.bcg.com/publications/2019/five-rules-digital-strategy

Why SMPs Need to Move to Digitized Services
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© World Economic Forum

The unprecedented disruption by COVID-19 is accelerating the
urgency for agility, adaptability and transformation. Industry
structures and business models are being disrupted —and the
digitalization of the economy is being rapidly accelerated.

An estimated 70% of new value created in the economy over

the next decade will be based on digitally enabled platform
business models.

Moving to fully digitized services is
now more crucial than ever

As new demand for distributed digital engagement rises,
businesses need to solve remote workforce, network
efficiency and workflow latency issues.

70%

70% of new value created over the next decade will be
based on digitally enabled business models.

World Economic Forum’s Shaping the Future of Digital
Economy and New Value Creation Platform

Sources: https://www.weforum.org/platforms/shaping-the-future-of-digital-economy-and-new-value-creation and https://www.equinix.nl/gxi-report/#:~:text=The%20GX1%20predicts%20interconnection%20bandwidth,the%200overall%20economy%20slows%20down.



https://www.weforum.org/platforms/shaping-the-future-of-digital-economy-and-new-value-creation
https://www.equinix.nl/gxi-report/#:%7E:text=The%20GXI%20predicts%20interconnection%20bandwidth,the%20overall%20economy%20slows%20down

Data Driven Approach

Compliance is now about speed, accuracy, and competitive pricing. But what clients really value are
relationships, analysis, and advisory services. These things come from insights derived from real-
time data — insights that can enable real business change.

To ensure an optimal client experience offer a standard work process composed of the following
best-of-breed software solutions which integrate seamlessly with each other.

Focus on real-time data. It gives you visibility and access to all the financial information you need to
complete compliance and deliver advisory services efficiently and accurately.

You can see everything with all historical and current client data from multiple sources stored in
one |location. Nothing goes unnoticed.

Real-time and automatic updates from your clients’ systems ensure information is always up to
date. Standardizing this data into a common chart of accounts, and a single data store, also makes
automation possible.

Source: 216 Accountants



Steps to Data Driven Services

- [ ]
5] S|Iverf|n data driven digital firm connected accounting
Wy fullsight “_ hindsight ® o insight «  foresight
Do you have all your Do you have all your Are you able to create Can you be prompted
data in one place? Is it reporting and working deep insight across with predictive actions to
standardised across your papers automated in your portfolio? Can you proactively advise clients?
portfolio? real-time? benchmark against best
practice?

STRATEGIC VALUE

Real-time t Predictive Real-time New advisory

R G 2 5 ysis Benchmarking ;i " S :
consoclidation | standardisation] integrations Pl = g intelligence activation services

Process transformation Data driven advisory services

Emerging Developing Mature

CAPABILITY

Source: https://www.silverfin.com/resources/4-steps-to-take-for-a-successful-digital-transformation-of-your-accounting-firm



https://www.silverfin.com/resources/4-steps-to-take-for-a-successful-digital-transformation-of-your-accounting-firm

Growth Opportunities

* Entrepreneurs really need an advisor and a listening ear.
Accountants must focus on this and invest more in
emotional and social skills.

* |T and data skills are becoming more important to be a
good business advisor. Accountants must be able to
interpret data and convert it into powerful and relevant
advice.

* Companies need to look ahead instead of backwards. The
accountant must give instructions to the entrepreneur to
keep his business running smoothly financially and
technically.

New client acquisition
Increased advisory revenue
Margin-lifting efficiencies
Improving client retention

Source: Botkeeper & 216



What is the Biggest Bottleneck for Growth?

Accounting is the largest BOTTLENECK for scale & growth

Capacity

Processing the accounting takes a lot of time,
which is at the expense of customer contact and
acquisition

Attracting talent
Difficult to find qualified personnel to grow
customer base

Right people, wrong tasks
Accountants who have to focus on providing
advice are too concerned with accounting

Reliability and timeliness
Poor quality and late delivery does not provide
a good basis for advice

Source: Botkeeper & 216



musﬂ Trending: Bookkeeping will be Robotized

Botkeeper

dummies

Learn how Botkeeper
accelerates your firm

Rapidly deploy Botkeeper
at your firm

Be an industry leader

Jody Padar
Byron Patrick
Chris Mahl

Enrico Palmerino

Value to CPA firm

Economic impact

Short-term

IMPROVE BOOKKEEPING ACCURACY
e Increase categorization accuracy of all
transactions to 99%
e Less time spent fixing inaccuracies
reduces costs and increases time spent
on higher margin services

INCREASE BOOKKEEPING CAPACITY
o Reduce time spent on bookkeeping by
50-90% to drive time on higher margin
services & new client acquisition

¢ Increase staff to client ratio by over 300%

IMPROVE CUSTOMER SATISFACTION

. Reduce 2-5 hours of time per client
spent on redundant client inquiries

- Reduce 1-3 hours per client
credentialing accounts

. Improved Timeliness

- Better Bookkeeping = Better
Everything

Mid-term

INCREASE REVENUE
- Fast focus on new client acqusition
opportunities
“ Repurpose higher-level
accountants to more advisory
services

IMPROVE MARGIN
- Short term: improve margin 3-15%
. Eliminate/reduce managerial time
spent on supervising/reviewing
books by senior level accountants

. Decrease ramp up time of new staff
servicing clients

B More Advisory Services adding to
margin lift

IMPROVE CUSTOMER SATISFACTION
. Enhance client relationships by
investing weekly/monthly calls on
advisory versus data entry

Source https://www.bizjournals.com/boston/news/2018/11/26/ai-bookkeeping-startup-botkeeper-raises-18m-round.html

Prominent Investor...
Google

Gradient Ventures,

for
Al Startups

Long-term

Months/Quarters

NEW SERVICE MODEL
0 Expand market of potential
firms to acquire
- Grow multi-million dollar CAS
Practice for firms without
accounting services capabilities

GROWTH VIA ACQUISITION

. Acquire 1-4 firms annually
. Immediate increase in
revenue/profit yields

COST REDUCTION
. Disconnect Scale & Staffing
curves

ENHANCE RECRUITING
“ Offer new skills to entry-level
hires versus data entry work

Source https://www.botkeeper.com/



https://www.botkeeper.com/
https://www.bizjournals.com/boston/news/2018/11/26/ai-bookkeeping-startup-botkeeper-raises-18m-round.html
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Robotic is Machine Learning & Standardization

,f’

@ IBA ROBOTICS ~

Financial | Robotic Edit

SUPPLIER DETAILS

Firm Name: LEASE! N NEDERLAND NV

Address: P.J.O 4CH ALMERE Nederland
VAT Number BO

CC Number: 2
Bank:

Introducing Reference Classification System of Financial Information (RCSFI)

m O"‘ - v.i -

Robotic °

Sector G/L Account Article Code Description VAT Percentage

& m v 00 - Genara

& o v 00- Genera

edAutOpa §Operational leasing auto's lease 21%

4204010 fwBedAutBra - prandstofkosten auto's Brand.. 2%

Advantages
Use of RCSFI helps accountants improve service delivery to their clients:

) Administering accounts is more efficient since all accounts are referenced to a standard classification. Compilation of reports is more efficient due to the connection
between the RCSFI and SBR

Better insight: standardization allows for improved data exchange between systems

Q

) Improved financial analysis through comparable data. Standardization also provides opportunities for government agencies to reciprocate data exchange by
providing aggregate data

Q

Improved quality of financial accounts by connecting the general ledger with other systems in the financial administration (such as e-invoicing, salary administration

and point of sale systems). Source: https://referentiegrootboekschema.nl/english



https://referentiegrootboekschema.nl/english
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ﬁ Dashboards Accountancy Financial Accounts Sales Purchase Subscriptions

Overview | G/L Accounts > Maintenance | G/L Account

Maintenance  G/L Account

How Does RCSFI Work in Practice?

[sow [ oo [ oo [ om0 |

General
Code 00610.01 [
Description goodwil
Translations [ New ,O Search
Search code GOODWILL
Type General ~
B/S [ Profit & Loss BIS v
Deebit / Credit Debit
Blocked O
Compress O

IMonitor

|E| Transactions

Classification: Customisable G/L account schemes

DDD Graph

= Reference Code Ledger Company A | Ledger Company B

Matching

wes BVrd Stocks
" BVrdHan Trading goods
BLimKasKas Cash

WOmzGrpGrl Sales

12400
12410
10010
80000

3000
3200
2000
8500

1: Classification 01.01.01 ,Olntangible assets
Classification: Standardised G/L account schemes
RGS version 1.1: Classification BlvaGoovvp ,O Acquisition or manufacturing price of goodwill
RGS version 3.0 Classification BlvaGooVvp ,O Acquisition or manufacturing price of goodwill
RGS version 3.1: Classification BlvaGooVvp ,O Acquisition or manufacturing price of goodwill
RGS version 3.2: Classification BlvaGoovvp ,O Acquisition or manufacturing price of goodwill
Optional  +
Add: Link
Optional
Add: Link

Table 1: Example of the Reference Classification System of Financial Information (RCSFI)

Source: https://www.boekhoudplaza.nl/cmm/rgs/referentiegrootboekschema rgs balans winst en verlies.php



https://www.boekhoudplaza.nl/cmm/rgs/referentiegrootboekschema_rgs_balans_winst_en_verlies.php
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Dutch GAAP and RCSFI

Reference Ledger Schedule - RGS Balance Sheet and Profit & Loss Account

RS Dashboard = RGS Balance (for legal entities Dutch Civil Code Book 2 )

Balance Income statement
Intangible fixed assets (Blva) Equity - capital (BEiv) Cost of sales (WKpr) Met turnover (WOmz)
Tangible fixed assets (BEMva) Equalization account (BEga) Other organizational costs (WOoK) Met result other activities (WNoa)
Financial fixed assets (BFva) Facilities (BVrz) Personnel costs (WPer) Change in stocks (WWiv)
Stocks (BWrd) Long-term liabilities (BLas) Depreciation of fixed assets (VWATS) Other operating income (WOvb)
Projects in progress (BPro) Current liabilities (BSch) Changes in value of financial fixed Proceeds from receivables belonging to
, assets and securities (WWia) fixed assets and securities (WOwvt)
Claims (BVvar)
N Other changes in value (WBwv) Release of revaluation reserve (WWhe)
Securities - Short Term (BET)
) , Other operating expenses (WBed) Financial income and expenses (WFbe)
Cash and cash equivalents (BLim)
Taxes (WBel) Share in the result of companies in
vhich is participating tax on the profit or
loss (WRed)

Share of third parties (WAad)
Met result after tax (WNer)

Movement in old—age tax resernve
(Whifo)

Source: https://www.boekhoudplaza.nl/cmm/rgs/referentiegrootboekschema rgs balans winst en verlies.php



https://www.boekhoudplaza.nl/cmm/rgs/referentiegrootboekschema_rgs_balans_winst_en_verlies.php

SMPs Have a Key Role in Financial Data Chain

26 companies

All companies = 1May-31 May - $72.632,946.13 4 Cumulative % insolvency growth between 2019 and 2021

Export PDF
Spain
New Due Date Soon Dispute Overdue Bad debt Australia
$2.2M $45.5M $1.8M  $21.3M $1.7M France

Metheriands

- E— UROPE = e: 3 Average DSO Cash collected Open invoices Reminders opened Inv. requiring calls TRLIFKE.'\‘
VARG ZUl Y] 4 . ussia
il i 0 g forward , 60 $17.5M 15 54/240.» 23

RENCE : m/ VIT - Wi « 79 from last week - 25%  weel <t week The same

3comparies | 12 companies 4 companies

FINAL CONFE! T Hong Kong
Canada

United States
South Africa
United Kingdom
Sw it zerland
Norway
Portugal
Finland
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Ireland

Erazil

South Korea
Japan

Sweden

Paland
Denmark

Italy

The main objective of the Early Warning Europe project was to Shgapore

Ramania

create strong framework conditions for entrepreneurs that can el
Czach Republic

help them face key challenges, including managing a crisis, gemany

dealing with bankruptcy and getting a second chance. e e 6 s e w w

Source: Atradius

= the last week

o
Early Warning Europe: | |

Jooking back, moving forward | ¥
&
14 November 2019 N

Cash Prediction $29.7M

i1y $354.5K

$14.4m

Source: https://atradius.nl/rapport/economic-research-2020-insolvencies-forecast-to-jump-due-to-covid-19.html#



https://www.earlywarningeurope.eu/
https://atradius.nl/rapport/economic-research-2020-insolvencies-forecast-to-jump-due-to-covid-19.html

SMPs Need to Look Ahead Instead of Backwards

Dashboard {t Home > Clients > QuestForecastBY. > Cases > COVID-19 Case
Clients: View
Quest Forecast BV.
Lo T Case Currency sign Account Nos
Forecasting Actual valuesin EUR /€
» Cases
+ Account Oct 2 Nov 2020
Reports
Info
v 1 | CashSolver ()= shortage, (+) = surplus
info

+ 2 | Cash&Cash equivalents - (BS)

Accounts receivable

~ 4 | Inventory- (BS)
+ 5 | Other Receivables (indl holding/subs) - (BS)

+ & | Prepayments &accruals - (BS)

quest.da shboard.liqwditeit&a tios

I Current Liabilities (A) Ml Current Assets (A) Il Current Lial

es (F) M Current Assets (F)

Ratio
1,500 3
1,000 2
e I I I I I I I I I I -
0 0x
Jan'21 Feb'21 Mar'21 Apr'21 May21 Jun'21 Jul'21 Aug'21 Sep'21 Okt'21 Nov'21 Dec'21
quest.dashboard.solvabiliteitsratios
[ Total Passiva (A) Ml Equity (A) I Total Passiva (F) Il Equity (F) Ratio
2,000 1x
1,500
— |
- i . . . . . . . - l .
5000
0 0x
Jan'21 Feb'21 Mar21 Apr21 May21 Jun'21 Jul21 Aug21 Sep'21 Okt21 Nov21 Dec'21
X Profit & Loss Statement Balance Sheet Cash Flow Statement VAT Declaration

Grid lines | Input |

Trends

Dec 2020 uB Jan 2021

BASE SCENARIO BASE SCENARIO BASE SCENARIO  BASE

116,570

332.893

9310

147.870

606.643

1714

179.832

187.546

794.189

9.000

220.984

16.911

83353

330.248

SCENARIO

116,570

332.393

2310

147.870

606.643

7.714

179.832

187.546

794.189

2.000

220984

16911

83353

330.248

. KA
! '3
Actuals / Forecast Empty subaccounts
Feb 2021 Mar 2021 Apr2021 Jun 2021 Jul 2021 Aug 2021
BASE SCENARIO BASE SCENARIO BASE SCENARIO BASE SCENARIO BASE SCENARIO BASE SCENARIO BASE  SCENARIO
122954 | 122954 211983 211983 170.085  170.085 = 145118 145118 153.850  153.850 = 138026 138026 193.015  193.015 b
269.792 269.792 213.210 213.210  189.767 189.767  172.434 172.434  204.558 204.558  235.439 235.439 284.872 284.372
9.
COVID-19 Case & scenarios
147.8
543.9 -
SCENARIO Proft & Loss Forecast
Scenario name SCENARIO et e BASE PASE
6.2 2021 2022
1732 Description Revenue 2.391.756 2391756 2.630.932 2.630.932
/ Directo Costof Sales 728702 728702 51172 91112
Gross margin (sum) 1667.054 1667.054 1833759 1833.759
Covid drivers
Salary 232944 252044 26788 26788
1795 Tax arrangement? Holiday pay 1853 1853 243 2431
Social charges 5823 sa23 6071 s6971
. R Other staffing expenses (non VAT) 23284 23284 26789 26789
Operational input - N 3
1204 Other Stafing cost (VAT charged)(inclVAT) 516,164 16,164 136997 136997
Omaet groei o 0n ) Personnel costs (sum) -a40684 -a40.684 -ss2.165 -s92.165
90 Costof Goods Sold p— Housing costs 0452 0492 72591 72501
e Exploitation Cost -35.684 -35.684 -s2.821 2821
Ofice expenses 318915 31915 7789 -s18%
1373 staffing expenses Cor&transport costs 27478 2ra7 33449 33449
Sales costs 18289 18289 21947 21987
Salary costs growth . -
360 T +5% 15% General costs er.635 e 1162 182
Costofthirds parties 1150 1150 7300 7380
Holiday allowance = .
O — - ° Other costs o o o 0
8438 Sum indirect operational costs -1396.723 -1.396.723 1.659.413 -1.659.413
Social charges = o
— EBITOA (operational only) 210331 210331 1rasar 14347
2672
Other staff charges (non % %
VAT charges) Non-operational costs. 0 o o o
- - EBITDA (incl. non-ops) 270331 210331 17347 178307
Depreciations 2 5425 526 9526
Other indirect expenses i 178505 178505 78521
Result of nvestments 3 3 3 o
+20% 20%
esiT 174505 174505 8521 8521
sum financials exper 3 3 3 o
EBIT- Earning before Taxes (EBT) 174505 174505 Tas21
Working capital Toxes ° o o o
- Earnings After Taxes (EAT) 174505 174505 78.521 78521
Third party inerest 3 3 3 o
Enrninecta reserves 174505 174505 o1




How SMEs Think of SMPs on Digitalization Topic e

: sme ,
SMEs expectations united

m Conclusion:

‘ . Be a digitalized SMP to help SMEs @_

Accompany SMEs in their digitalisation process

EFAA International Conference

“Digital transformation of SMEs”ﬂ
21 June 2018




I Digital Competency Rating

Why is Digital Competence Important?

Digitalisation has profound implications for small- and
medium-sized accountancy practices (SMPs). These
implications will demand change. New digital technologies
will continue to emerge. SMPs must anticipate these
changes and be prepared to respond. SMPs, however, are
typically resource constrained and in need of guidance and
direction on how best to respond to these implications. This
is where the Digital Competency Maturity Model (DCMM™)
comes in.

What is the Digital Competency Maturity Model
(DCMM™)?

The DCMM™ comprises a questionnaire that enables SMPs
to rate their current level of maturity on digital competency,
identify areas where competencies are strong or lacking,
and then develop a road map for achieving a higher level of
maturity.

Source: https://www.efaa.com/dcmm/digital-competency-rating.html



https://www.efaa.com/cms/upload/efaa_files/pdf/Publications/Articles/20170714_EFAA_Digital_Technologies_Implications_for_SMPs.pdf
https://www.efaa.com/dcmm/digital-competency-rating.html

SMP Pacesetters Embracing Technology @

Introduction [ARTICLE]

Alex Falcon Huerta [VIDEO]

Nigel Adams and Nikki Adams [VIDEO]



http://baf.ge/site/index.php?tid=1&color=blue&lid=1&sid=1&artid=321
http://baf.ge/site/files/news/%E1%83%A1%E1%83%A3%E1%83%A0%E1%83%90%E1%83%97%E1%83%94%E1%83%91%E1%83%98/2020/Alex%20Falcon%20Huerta.mp4
http://baf.ge/site/files/news/%E1%83%A1%E1%83%A3%E1%83%A0%E1%83%90%E1%83%97%E1%83%94%E1%83%91%E1%83%98/2020/Nigel%20Adams%20and%20Nikki%20Adams.mp4

&

Questions and Answers (Q&A)

Note — we are happy to receive after the webinar via email to Paul.Thompson@efaa.com and / or
info@mijcdebie.eu



mailto:Paul.Thompson@efaa.com
mailto:info@mjcdebie.eu

Closing Remarks

SMPs are recommended to
e Make digital transformation a high priority — disrupt yourselves or be disrupted
e Digital transformation equates to mindset, skillset and toolset

e Read IFAC’s ‘Practice Transformation Action Plan — A Roadmap to the Future’ and

leverage technology using steps outlined

e Accelerate digital adoption including the following: community technologies such as
social media and messaging; ‘next-generation’ computing such as Cloud, Serverless and

Edge; and data technologies such as big data, analytics, and visualisation

e Consider using the DCMM™, compare scores with the averages in report here and

summary article here, and then prepare a plan for change


https://www.ifac.org/knowledge-gateway/preparing-future-ready-professionals/publications/practice-transformation-action-plan
https://www.efaa.com/cms/upload/20200903_EFAADCMMResultsRecommendations-FINAL.pdf
https://www.efaa.com/cms/upload/efaa_files/pdf/News/20200903_EFAADCMMAtaGlance-FINAL.pdf

Reading (Georgian unless stated otherwise)

e Survey of Auditors and Audit Firms on the Impact of the COVID-19 Pandemic on the
Market for Audit Services in Georgia, World Bank / EU / SARAS

e COVID-19 - the SMP's road to recovery, ACCA

* Practice Transformation Action Plan — A Roadmap to the Future, IFAC

* Why SMPs must embrace the potential of digitalisation, ACCA

e How PAQOs Can Help SMPs Transform their Businesses with Minimal Cost and Pain, IFAC

 Quick Guide to Digitalisation and Business Diversification for SMPs, ACCA

 SMP Pacesetters Embracing Technology (Article & Videos), ACCA



https://www.saras.gov.ge/Content/files/world_bank_research_of_auditors_audit_firms_geo.pdf
https://www.saras.gov.ge/Content/files/Covid-19-Geo-Final.pdf
http://gfpaa.ge/site/files/gamocemebi/Praqt.transf.Ifac.pdf
https://www.saras.gov.ge/Content/files/ACCA-publication.pdf
https://www.saras.gov.ge/Content/files/N2-How%20PAOs%20Can%20Help%20SMPs%20Transform%20their%20Businesses%20with%20Minimal%20Cost%20and%20Pain%20_%20IFAC%202.pdf
http://gfpaa.ge/site/files/news/WORD%2C%20PDF%20failebi/2020/ACCA%20Singapore_GUIDE_Digitalisation%20Diversification%20Geo%201.pdf
http://baf.ge/site/index.php?tid=1&color=blue&lid=1&sid=1&artid=321

EFAA Secretariat

The European Federation of Accountants and Auditors for SMEs

4 Rue Jacques de Lalaing, B - 1040 Brussels, Belgium

T +32 2 736 88 86
F +3227362964
E secretariat@efaa.com

Website www.efaa.com

Twitter @EFAAforSMEs
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